














Cheshire County Market Share

When it comes to your real estate needs, www.masiello.com
there is no substitute for the recognized leader.
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Cheshire County, NH ¢ January 1, 2009 — December 31, 2009*

Work with the Most Experienced REALTORS?® in the Region.
At Better Homes and Gardens Real Estate The Masiello Group,
our people are our strength, and we’re proud to claim the
region’s most experienced and successful REALTORS® in
the markets we serve.

With sales in excess of one billion, the numbers speak for Better THE
themselves. And our REALTORS® are the ones who make it Omes MAS'ELLO
happen for you. W’ H

and Gardens. G R O U P

REAL ESTATE
m, @ *Based on closed units from NNEREN for the period of 1/1/09 to 12/31/09 for all towns in Cheshire County.
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Hillsborough County Market Share

When it comes to your real estate needs, www.masiello.com
there is no substitute for the recognized leader.
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Hillsborough County, NH ¢ January 1, 2009 — December 31, 2009*

Work with the Most Experienced REALTORS® in the Region. At Better
Homes and Gardens Real Estate The Masiello Group, our people are THE

our strength, and we’re proud to claim the region’s most experienced &
successful REALTORS® in the markets we serve. \'/’ Hglgggg MASI ELLO
GROUP

With sales in excess of one billion, the numbers speak for themselves. REAL ESTATE
And our REALTORS® are the ones who make it happen for you.
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Strafford County Market Share

. www.masiello.com
When it comes to your real estate needs,

there is no substitute for the recognized leader.
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Strafford County, NH ¢ January 1, 2009 — December 31, 2009*

Work with the Most Experienced REALTORS?® in the Region.
At Better Homes and Gardens Real Estate The Masiello Group,
our people are our strength, and we’re proud to claim the

region’s most experienced and successful REALTORS® in B
the markets we serve. ettel' TH E

With sales in excess of one billion, the numbers speak for W’Homes MASIELLO

and Gardens GROUP
themselves. And our REALTORS® are the ones who make it REAL ESTATE
happen for you.

*Based on closed units from NNEREN for the period of m @
1/01/09 to 12/31/09 for all towns in Strafford County.
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York County Market Share

When it comes to your real estate needs,

www.masiello.com

there is no substitute for the recognized leader.
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York County, ME ¢ January 1, 2009 — December 31, 2009*

Work with the Most Experienced REALTORS® in the Region. At Better
Homes and Gardens Real Estate The Masiello Group, our people are
our strength, and we’re proud to claim the region’s most experienced &
successful REALTORS® in the markets we serve.

Better
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and Gardens.

THE
MASIELLO
GROUP

REAL ESTATE

With sales in excess of one billion, the numbers speak for themselves.
And our REALTORS® are the ones who make it happen for you.

*Based on closed units from MREIS for the period of

1/1/09 to 12/31/09 for all towns in York County ME. LH @
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www.masiello.com

Why use a REALTOR®?

When selling your home, your
REALTOR?® can give you up-to-date
information on what is happening in the
marketplace including price, financing
and terms of competing properties.
These are key factors in a successful sale
of your property at the best price in the
least amount of time.

Only real estate licensees who are members of the NATIONAL ASSOCIATION OF

REALTORS?" are properly called REALTORS®. REALTORS" subscribe to a strict code of

ethics and are expected to maintain a higher level of knowledge of the process of buying and selling
real estate. They are committed to treat all parties to a transaction honestly. REALTOR® business
practices are monitored at local board levels. Arbitration and disciplinary systems are in place

to address complaints from the public or other board members.

Your REALTOR® can help you
objectively evaluate every buyer's proposal
and then help write an appropriate legally
binding sale agreement. Between the
initial sales agreement and settlement,
questions may arise. For example,
unexpected repairs may be required to
obtain financing or a problem with the
title is discovered. Your REALTOR" is
the best person to help you resolve

those issues and move the transaction

to settlement.
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www.masiello.com

Determining the Value of Your Home

A Comparative Market Analysis (CMA) is essential

to determine the value of residential property.

Location and characteristics of the property are the
key elements in determining value. Therefore, the
basis for valuation is similar properties in your area.
The market analysis takes into account the amount
received from recent sales of comparable properties
and the quantity and quality of comparable
properties currently on the market. The desired end
result is to find a price that will attract a willing and

able buyer in a reasonable time.

Once the value of your home has been determined, you can decide on an offering price that will achieve
your goals. Generally, the price should not exceed the value by more than 5% or potential buyers may
not even make offers. Naturally, if you want to sell quickly your asking price should be very near the
value.

The following are a few things to keep in mind about pricing:

R/
A X4

Realistic pricing will achieve maximum price in a reasonable time.

/
o0

Your cost or profit desire is irrelevant; the market determines the price.

R/
L X4

The cost of improvements are almost always more than the added value.

7
o0

Houses that remain on the market for a long time do not get shown.

*
°e

A house that is priced right from the beginning achieves the highest proceeds.
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www.masiello.com

The Importance of Intelligent Pricing

Determining the best asking price for a home Aukdig
can be one of the most challenging aspects of Price
selling a home. It is also one of the most impor-

tant. If your home is listed at a price that is

above market value, you will miss out on pro-

spective buyers who would otherwise be prime

Percentage
of Buyers

+10% 30%

candidates to purchase your home. If you list at Horket value /

a price that is below market value, you will ulti- - .
mately sell for a price that is not the optimum /

value for your home. As Figure 1 illustrates, i st
more buyers purchase their properties at mar- Figure 1 - Percentage of Buyers by Asking Price

ket value than above market value. The percentage increases as the price falls even further below
market value. Therefore, by pricing your property at market value, you expose it to a much greater
percentage of prospective buyers. This increases
your chances for a sale while ensuring a final sale
price that properly reflects the market value of your
home.

Another critical factor to keep in mind when pri-
cing your home is timing. A property attracts the
most attention, excitement and interest from the
real estate community and potential buyers when
" 1 2 r A o s ¥ it is first listed on the market (see Figure 2). Im-
N““;,.gﬁfe‘;f_‘,ﬁﬁi’f; 3355';‘;%3; ket proper pricing at the initial listing misses out on
this peak interest period and may result in your property languishing on the market. This may lead to a
below market value sale price (see Figure 3), or, even worse, no sale at all. Therefore, your home has the
highest chances for a fruitful sale when it is new on the

market and the price is reasonably established.

Activity

0%
We can give you up-to-date information on what %
is happening in the marketplace and the price,
financing, terms, and condition of competing e
properties. These are key factors in getting your -
property sold at the best price, quickly and with
minimum hassle. %
0% —Toss than Tt 12 T to24 Wlore than
4 weeks weeks weeks 24 weeks

Figure 3 - The Effect of Overpricing
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Comparative Market Analysis Summary

Recently Sold
Address Neighborhood Style Yr BIt Beds Bath Sold Price List Price
12 Old Padonia Rd Laurelford Modern 2008 4 3/1 $755,000 $789,000
12002 Boxer Hill Rd Sherwood Colonial 1995 6 4/1 $790,000 $850,000
24 Springhill Farm Ct Springhill Farm Cottage 2003 4 3/1 $850,000 $899,900
Average of 3 Properties: $798,333 Min: $755,000 Max: $850,000 Median: $790,000
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Map of Comparable Properties
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Ref# Status Address
1 Subject Property 7 Deep Run Court
2 Recently Sold 12 Old Padonia Rd
3 Recently Sold 12002 Boxer Hill Rd
4 Recently Sold 24 Springhill Farm Ct
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www.masiello.com

Comparable Properties

Recently Sold

12 Old Padonia Rd

List Price: $789,000 Sold Price: $755,000 DOM: 212

Yr Bit: 2008 Lot Size: 1.34 Acres Area: Laurelford

Fin Sqft: 5384 Style: Modern Elem Sch: Hunt Valley

Bedrooms: 4 Levels: 3 Middle Sch: Ridgely

Bathrooms: 3/1 Const: Cedar Siding High Sch: Dulaney

Heating: Heat Pump Const: Stone Amenities: Walk-In Closet

Fuel: Electric Parking: 2-Car Garage Amenities: Wet Bar

Cooling: Central Air Garage Spaces: 2 Other Rms: Game Room

Water: Well Basement: Finished Other Rms: In-Law Suite

Remarks: Gorgeous Home Available For Move In Immediately! Inground Pool In
BackOf House, Fabulous Master Bedroom, Spacious Rooms."

Recently Sold

12002 Boxer Hill Rd

List Price: $850,000 Sold Price: $790,000 DOM: 102

Yr Blt: 1995 Lot Size: 10 Acres Area: Sherwood

Fin Sqft: 5282 Style: Colonial Elem Sch: Hunt Valley
Bedrooms: 6 Levels: 3 Middle Sch: Ridgely
Bathrooms: 4/1 Const: Vinyl Siding High Sch: Dulaney
Heating: Electric Const: Wood Amenities: Wet Bar
Fuel: Electric Parking: Garage Amenities: In-Ground Pool
Cooling: Central A/C Garage Spaces: 3 Other Rms: Family Room
Water: Conditioner Basement: Full Other Rms: Sun Room

Remarks: Incredibly Built Home With Custom Features Beyond Belief. First Floor
14'X10'Library/Office, Fully Finished Basement. Large Sunroom Off Family Room,
Beautiful Hardwood Floors Throughout, 11'Ceilings On Both Floors. All This Beauty
Nestled On 10 Gorgeous Acres With Pond & Stone Cabanna. "

Recently Sold

24 Springhill Farm Ct

List Price: $899,900 Sold Price: $850,000 DOM: 89

Yr Blt: 2003 Lot Size: 2.23 Acres Area: Springhill

Fin Sqft: 4000 Style: Cottage Elem Sch: Hunt Valley
Bedrooms: 4 Levels: 2 Middle Sch: Ridgely
Bathrooms: 3/1 Const: Stone High Sch: Dulaney
Heating: Forced Air Const: Vinyl Siding Amenities: Flue For Stove
Fuel: Gas Heated Parking: Driveway Amenities: Greenhouse
Cooling: Heat Pump Garage Spaces: 1 Other Rms: Greenhouse
Water: Multi-Tank Basement: Full Other Rms: Family Room

Remarks: This 4 Bedroom House Comes Complete With A Fabulous Landscape, Backs
ToTrees. Large Family Room. Master Bathroom Includes 2 Person Whirlpool Tub.
Kitchen Includes Large Breakfast Bar."
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www.masiello.com
Recently Sold
12 Old Padonia Rd
List Price: $789,000 ld Price: $755,000 DOM: 212 .
ist Price: $789, Sold Price: $755, [0) Property Details
City: Cockeysville

Neighborhood: Laurelford
Year Built: 2008

Fin SqFt: 5384

Lot Desc: Backs To Trees
Lot Size: 1.34 Acres
Style: Modern

Levels: 3

Bedrooms: 4

Bathrooms: 3/1

Const: Cedar Siding
Roofing: Cedar/Shake
Basement: Finished
Basement: Walkout Level
Heat: Heat Pump

Fuel: Electric

Cool: Central Air
Parking: 2-Car Garage
Garage Spaces: 2

Exter Feat: Deck

Water: Well
Description
Gorgeous Home Available For Move In Immediately! _ _ :
Inground Pool In Back Of House, Fabulous Master MAPQUEST d R\ oE——=499m
Bedroom, Spacious Rooms." ogTexas Church (n \\ { .'r r
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www.masiello.com

Recently Sold
12002 Boxer Hill Rd

List Price: $850,000  Sold Price: $790,000 DOM: 102 .
st iee o Frice Property Details

City: Cockeysville
Neighborhood: Sherwood
Year Built: 1995

Fin SqFt: 5282

Lot Desc: Backs To Trees
Lot Size: 10 Acres

Style: Colonial

Levels: 3

Bedrooms: 6
Bathrooms: 4/1

Const: Vinyl Siding
Roofing: Shingle-Asphalt
Basement: Full
Basement: Finished
Heat: Electric

Fuel: Electric

Cool: Ceiling Fan
Parking: Garage

Garage Spaces: 3

Exter Feat: Deck

Water: Conditioner

Description
Incredibly Built Home With Custom Features Beyond

Belief. First Floor 14'X10" Library/Office, Fully m“‘:‘" ey Hillside Hunt oE——=4%9m
Finished Basement. Large Sunroom Off Family Room, N P
Beautiful Hardwood Floors Throughout, 11'Ceilings On
Both Floors. All This Beauty Nestled On 10 Gorgeous ) P
Acres With Pond & Stone Cabanna. " e . \é\’b
Greenway Rd thq ey, 7
Justa Ln &Q er“?q :
' 12002 Boxer Hill Rd F‘.aﬂu;cr}ﬂfa
-\
2,
2
oRIdgemont Broadway Rd
OFaIIswncd chaesl Rldgeo
paiscroft W -
©2010 MapQuest Portions ©2010 NAVTEQ
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Description

This 4 Bedroom House Comes Complete With A
Fabulous Landscape, Backs To Trees.
Room. Master Bathroom Includes 2 Person Whirlpool
Tub. Kitchen Includes Large Breakfast Bar."”

Be

List Price: $899,900

Recently Sold
24 Springhill Farm Ct

Sold Price: $850,000 DOM: 89

www.masiello.com

Property Details

City: Cockeysville
Neighborhood: Springhill Farm
Year Built: 2003

Fin SqFt: 4000

Lot Desc: Back To Woods
Lot Size: 2.23 Acres
Style: Cottage

Levels: 2

Bedrooms: 4

Bathrooms: 3/1

Const: Stone

Roofing: Shingle
Basement: Full
Basement: Unfinished
Heat: Forced Air

Fuel: Gas Heated

Cool: Central A/C
Parking: Driveway
Garage Spaces: 1

Exter Feat: Garden & Vine T
Water: Multi-Tank

Large Family MAPQUEST. oShawa_n Valley DE;;%?:
9%'@ _
X S
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www.masiello.com

Comparative Market Analysis

12 Old Padonia Rd

12002 Boxer Hill Rd

24 Springhill Farm
Ct

Status S S S
List Price $789,000 $850,000 $899,900
List$ SQFT $146.55 $160.92 $224.98
Sold Price $755,000 $790,000 $850,000
Sold$ SQFT $140.23 $149.56 $212.50
Sold Date 11/21/04 09/30/04 08/12/04
DOM 212 102 89
City Cockeysville Cockeysville Cockeysville
Neighborhood Laurelford Sherwood Springhill Farm
Year Built 2008 1995 2003
Fin SqFt 5384 5282 4000
Lot Desc Backs To Trees Backs To Trees Back To Woods
Lot Size 1.34 Acr 10 Acres 2.23 Acr
Style Modern Colonial Cottage
Levels 8 3 2
Bedrooms 4 6 4
Bathrooms 31 4/1 3/1
Const Cedar Siding Vinyl Siding Stone
Roofing Cedar/Shake Shingle-Asphalt Shingle
Basement Finished Full Full
Basement Walkout Level Finished Unfinished
Heat Heat Pump Electric Forced Air
Fuel Electric Electric Gas Heated
Cool Central Air Ceiling Fan Central A/C
Parking 2-Car Garage Garage Driveway
Garage Spaces 2 3 1
Exter Feat Deck Deck Garden & Vine T
Water Well Conditi Multi-T
Sewer Septic Septic Septic
# Fireplaces 2 3 2
Amenities Walk-In Closet Wet Bar Flue For Stove
Amenities Wet Bar In-Ground Pool Greenhouse
Amenities Mb Shower Sauna Garage Door Ope
Other Rms Common Room Common Room Common Room
Other Rms Game Room Family Room Greenhouse
THE
HOIIleS MASIELLO
and Gardens.
REAL ESTATE GROUP
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Comparative Market Analysis Statistics

Graphic Analysis of Recently Sold Properties

[ List Price
Bl Sold Price

900,000

810,000
720,000 |-~
630,000 |-~
540,000 |-~
450,000 |-~
360,000 |-~
270,000 |-~
180,000 |-~

90,000 |-~

0

12 Olel Padonia Rd 12002 Boxer Hill Rd 24 Springhill Farm Ct

Summary Statistics of 3 Properties:

Average Price: $798,333
High Price: $850,000
Low Price: $755,000
Median Price: $790,000
Average $ per SqFt: $167.43
Average Year Built: 2002
Average Sale to List Ratio: 94.33%
Average Days On Market: 134
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A Complete Team Working for You

www.masiello.com

When you hire Better Homes and Gardens Real Estate The Masiello Group,
you receive dedicated representation and the support of an entire team
working behind the scenes, bringing added value to your transaction.

Home Office &

Managing Brokers Other Better
Homes & Gardens
In-House Insurance
Professionals REALTORS®
Administrative
In-House Staff

Mortgage Originators

In-House
Marketing Dept.

In-House Client/Customer

Mortgage

Processors | and REALTOR® Client

Services Staff

In-House 23 Technology
Title Attorney Staff
Internet
In-House Coordinator
Title Settlement
and Processing Staff In-House
In-House Training Dept.
Legal Dept.
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Services You Will Receive

% We will help you determine the best selling price
for your home.

“ We will suggest what you can do to get your
home in top selling condition.

«» We will develop a strategy to show your home.

% We will enter your home in the Multiple
Listing System.

< We will implement the enclosed marketing plan.
% We will talk with you to review progress periodically.
“ We will advise you of changes in the market climate.

» We will present all offers to you promptly and assist in evaluating them.

“ We will monitor progress toward closing when
a contract is accepted.

% We will monitor the appraisal and buyers loan
approval.

“ We will immediately advise you of events that
may threaten closing.

% We will coordinate and monitor the settlement
process.
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When An Appointment Is Made

Agents from many real estate firms will want to show your home. Please allow any agent who calls to
show your home at the suggested time. If you are not frequently available, it is suggested that you allow
a lockbox to be installed on your door. You will increase your odds for a sale by allowing more
qualified buyers to see your home. You do not want to miss an out-of-town transferee because your
home was not able to be shown.

During a showing:

“ Open all draperies and window shades during daylight hours.

% Turn on all lights and replace bulbs with high wattage bulbs
where needed.

% Open windows one half hour before showing to circulate
fresh air.

“* Open all the doors between rooms to give an inviting feeling.
% Place fresh flowers on kitchen table and/or in the living room.

“» If possible, bake cookies or bread to add an inviting aroma.

% The kitchen & bathroom should sparkle.

¢ Pets should be confined or restricted from view. Eliminate pet odors. Not everyone may share
your
love of animals. Some people may be allergic to them.

% All jewelry and small valuables should be stored in a safety deposit box or in a locked closet.

% Replace any items not included in the sale, or tag them appropriately with “to be replaced with...”
or “not included” signs.

% Beds should be made & clothes picked up. Bathrooms should be clean, with towels folded and
toilet lid down.

“» When you leave the house, please leave it as if you know it is going to be shown. You never know
when the right person is going to look at it!
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